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“Effective speaking... is the
revealing expression of a
human personality.”

"This revision of the textbook that Dale
Carnegie wrote for his courses has been
based upon my husband’s own notes and
ideas. The title is one which he himself
chose. ...

“'Business, social, and personal satisfac-
tions depend heavily upon a person’s ability
to communicate clearly to his fellow men
what he is, what he desires, and what he be-
lieves in. And now, as never before, in an
atmosphere of international tensions, fears,
and insecurities, we need the channels of
communication between peoples kept open.

“It is my hope that The Quick and Easy
Way to Effective Speaking will be helpful in
all these ways, both to those who wish merely
to function with greater ease and self-con-
fidence in practical pursuits, and to those
who wish to express themselves more com-
pletely as individuals seeking a deeper per-
sonal fulfillment.”

~—Dorothy Carnegie
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